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MPV Secures Contract with San Jose Medical Group
Calif.-based medical group will deploy MPV Phynance™ to monitor payor contract
compliance and reduce patient write offs

AUSTIN, Texas — January 23, 2007 — Medical Present Value, Inc. (MPV), a leading
provider of financial tools and expert services to manage payor contracts and audit
reimbursement, today announced a new contract with San Jose Medical Group, a 70-
physician medical group located in San Jose, Calif.

The multi-specialty group will utilize MPV’s combination of contract definition and
modeling services and Web-based technology to better manage payment variances
and improve cash flow. MPV’s contract analyst team will load the terms of San Jose
Medical Group’s payor contracts into the MPV Phynance application, which values
medical claims based on the latest payment rules and fee schedules. Managing payor
contracts this way will enable the group to evaluate overall contract performance,
audit reimbursement and assess the financial implications of new and proposed
contracts terms based on the actual mix of services it provides.

“Ensuring accurate payment for medical services is an ongoing challenge for all
medical groups, especially considering the increasingly complex nature of payor
contracts,” said Mike Patel, CIO and vice president of business services for San Jose
Medical Group. “With MPV, we can verify reimbursement with accuracy and precision,
which will ultimately strengthen our bottom line. In addition, we will have access to
contract performance data that will improve our negotiating position with payors.”

By leveraging the data stored in MPV Phynance, San Jose Medical Group can also
calculate insurance allowables at or before the time of service. Then, using applicable
deductibles, co-insurance and other patient responsibilities, it can determine the
patient’s portion of the bill and provide written estimates. This approach to patient
billing will help the medical group to avoid payment delays, reduce bad patient debt
and increase time-of-service collections.

“Effectively managing payor contracts is the key to achieving timely and accurate
reimbursement,” said Tom Stampiglia, CEO of MPV. “MPV’s unique blend of financial
tools and services will allow San Jose Medical Group to improve its overall financial
performance and increase revenue.”

About MPV

MPV provides medical groups with financial tools and expert consultative services to
monitor payor performance, verify reimbursement, reduce registration, coding and
posting errors, negotiate better contracts and improve overall cash flow. Serving
more than 27,000 physicians nationwide, MPV gives clients better control of their
payor contracts, improves workflow efficiency and strengthens the bottom line. For
more information, please visit www.mpv.com.



http://www.mpv.com/

HHH

Press Contact:
Merideth Fulton
512.439.0201
mfulton@mpv.com




	FOR IMMEDIATE RELEASE
	About MPV

