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MPV Announces New Contract with California-based Sansum Clinic
Multi-specialty clinic will use MPV services and technology
to improve revenue cycle processes

AUSTIN, Texas. — July 17, 2007 — Medical Present Value, Inc. (MPV), a leading
provider of financial tools and expert services to manage payor contracts and audit
reimbursement, today announced a new contract with Sansum Clinic, a 150-
physician multi-specialty healthcare network located in Goleta, Calif.

The clinic will utilize MPV’s services and Web-based technology to determine
expected reimbursement for medical claims, identify potential underpayments and
monitor payor compliance with contract terms. MPV’s reimbursement analysts will
load contract terms line-by-line into MPV's Phynance™ application, which will allow
the clinic to:

Stay up-to-date on the latest payment policies and fee schedules;
Identify underpaid or underallowed claims more efficiently;
Recognize underperforming contracts;

Negotiate more favorable contract terms; and

Estimate patient balances at or before the time of service.

“Our manual process for verifying the accuracy of our reimbursement is time-
consuming and prevents us from pursuing all potential appeal opportunities,” said
Paul Jaconette, chief administrative officer at Sansum Clinic. “By taking advantage of
the automation MPV provides, we will be able to more effectively manage our
revenue cycle, streamline appeals and capture more revenue. MPV’s reporting and
analysis tools will also help us improve operational efficiency throughout our billing
and contracting departments.”

“Sansum Clinic’s selection and use of MPV will simplify contract management
processes and enable the group to increase overall revenue through the identification
and recovery of underpaid claims,” said Tom Stampiglia, CEO of MPV. “Additionally,
the clinic will be able to better manage collection processes, which will help to
minimize bad patient debt.”

About MPV

MPV provides medical groups with financial tools and expert consultative services to
monitor payor performance, verify reimbursement, reduce registration, coding and
posting errors, negotiate better contracts and improve overall cash flow. Serving
more than 22,000 physicians nationwide, MPV gives clients better control of their
payor contracts, improves workflow efficiency and strengthens the bottom line. For
more information, please visit www.mpv.com.
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